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SUMMARY 
▪ Spanish MSc Civil engineer (UPV), + MBA,  born 1992, 9 years total experience.  
▪ True believer liberalism, free economy and AI 
▪ Travelled for 13 months through Europe, Cuba, South America, USA, Canada, Isarel…(+20 countries, +100.000km driving). 4.000€ total spent. 

Lived in Latam (Colombia) for 3 years  
▪ Speaker in business schools, college, and forums, about AI and career development                                                                 Updated:  July 2026 

 English: High | Spanish: Native | Deutsch: Beginner 
  

INTERESTS 
Mastering AI agents. Reading (economics, AI, literature, history), Colombia, saving&investing, traditional guitar music. Teaching and speaking to 
help others to grow and find new opportunities.  
 

EMPLOYMENT & EXPERIENCE 
NTT DATA (IT consulting services). 2,5 Year     Spain 
    Project Leader January 2025 – April2026 
Exit due to spouse relocation to zurich 
▪ Led a 4-consultant team delivering a €150,000 agentic-AI project: ingestion and summarization of clinical files for physicians' second-opinion 

review. 
▪ Directed the end-to-end execution of a €170,000 technology transformation project for a logistics company, delivered in 6 months. 
▪ Delivered a generative-AI automation project that increased productivity by 40% across a 175-person department. 
▪ Advised industry executives on AI adoption, running structured client workshops to identify automation opportunities, define target 

processes, and gather functional and technical requirements. 
▪ Owned the economic, risk, and contract management of each engagement. 
▪ Designed and developed enterprise generative-AI solutions hands-on: business process analysis for automation, solution architecture, and 

continuous research on new AI methodologies. 
 

Robert Walters (headhunting consulting firm). 2,5 Years    Spain 
  Sr. Consultant | Construction and Engineering  September 2021 – January 2024 
▪ Led the full recruitment life cycle managing a team of 2 recruiters: sourcing strategies, talent pipelines, and candidate interviews for medium and top 

management roles (CEO, COO, country and site managers). 
▪ Client liaison with C-level executives: gathered functional requirements through in-depth stakeholder interviews and negotiated positions, terms, and 

confidentiality with international companies. 
▪ Drove business development end to end, negotiating contracts and fees; 
▪ Applied data analysis on sectors, candidates, and roles to continuously improve search strategies.  
▪ speaker at universities and industry forums. 

 
Dantherm Group (niche clima manufacturer). 3 Years                            Colombia 
  Business Development Manager                                                                                                                       September 2019 – August 2021 
▪ Sole representative of the group across Latin America: designed and executed the regional business plan, opening 3+ new country markets. 
▪ Led face-to-face client management and contract negotiation: pricing, terms and conditions, and export logistics. 
▪ Coordinated commercially 15 group companies (Denmark, Poland, UK, Italy, Spain, Germany), reporting directly to the global sales director. 
▪ Built the Spanish distribution network for a niche technical product from the ground up: signed new distribution points and trained 20+ sales 

teams. 
▪ Combined technical consulting (sizing, calculations, recommendations) with market research and marketing campaigns to drive sales. 

 
 
Rover Grupo (civil construction company). 2 Years Spain 
  Tender technician                                                                                                                September 2013 – August 2015 
▪ Prepared technical documentation and economic bids for public civil-construction tenders, estimating costs from historical records and competitor analysis 

and reviewing contract clauses and terms. 
 
 
Objetivo 2035 (NPO nonprofit organization)                            Spain 
Member and promoter        2015 – Actual 
▪ Objetivo 2035 is a non-profit organization whose purpose is to promote knowledge about, personal finance, save and investing, and financial freedom. 
▪ I help to organize events, manage guests and collaborator, moderate debates, and promote them. (+500 people). 
▪ We are an open group that meets twice a month to talk about the market, books, and tricks and lessons we all learn in our day-to-day. 
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EDUCATION & CERTIFICATIONS 
Civil Engineer Degree (UPV, Valencia Polytechnic University)                           Valencia   July  2015 
MSC Civil Engineer (UPM, Madrid Polytechnic University)  Madrid    July 2016 
MSC Civil Engineer (Ex-change program, Andes University Bogotá, Colombia) August 2016 – August  2017 
eMBA, Peaks Business School (1 year face-to-face, executive MBA) October 2022 – July 2023 
Datamecum, (1 year, executive program about Data and Artificial Intelligence) September 2023 – August 2024  
 


